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* Go-to-market strategy * Demand generation + Sales enablement + Lead internal marketing
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leadership optimization

» Build scalable marketing
processes
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FRACTIONAL CMO PARTNERSHIP MARKETING AUDIT & GROWTH PLAN
$5,000 - $12,000 PER MONTH $2,500 | FULL-DAY ENGAGEMENT
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Services Companies [:. Start-Ups 0 Businesses
B2B SaaS & Al Technology

TIM CIFELLI

Founder & Fractional Chief Marketing Officer
e (267) 761-1250

b tim@bpfractionalcmo.com

@D www.bpfractionalcmo.com

Scan to schedule your
complimentary discovery call,




